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THE NATURAL CHOICE

Allergy & Sinus | Leaming & Focus | Stress & Amdety | Digestion & Detox | All Calegories

Mucus-Clear Jr. &
Mucus-Clear Jr. Nighttime

MO LIONA

$5 Million in Sales for Native Remedies on Amazon

NativeRemedies.com Executlve Summary

Native Remedies wanted to expand its sales into the U.S. market but
Native Remedies, a South didn’t have the sales and distribution infrastructure in place to
African company, produces achieve its goals. That is when Native Remedies turned to NPI.

all natural and herbal

homeopathic remedies. ‘Evolution of Distribution’ Increased
Sales by $5 Million in Record Time

NPI unleashed its “evolution of distribution” strategy, created by
global marketing guru, Mitch Gould, the CEO and founder of NPI.
Using proprietary software, NPI blanketed the media with high-

quality press releases, and online retailers started calling Native
Remedies.

o Nutritional Products International



Native Remedies CEO
George Luntz: How
NPI Helped?

“We are thrilled to have our products
available at these top retailers. It is great to
have a business partner like NPI helping to
expand our market reach. We expect this to
be a banner year for us.”

Return on Investment

Following NPI's proven “evolution of
distribution” system, sales reached seven
figures — $5-Million+ in record time.

NPI offers a one-stop marketing and
distribution operation for international
companies that want to enter the United

States consumer market, and domestic
companies that want to expand their
distribution network in the U.S. NPI offers
FDA compliance guidance, product liability
insurance, warehouse services, and
marketing. Make NPI your sales force in the
United States
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Evolution of Distribution
Mitch Gould, Founder & CEO




